






If you're thinking of selling your home in the current market, we have several tips to help maximize the 
final sale price and get your home sold quickly. While many factors come into play with finding the right 
buyer at the right time, there are several things you can do to help put the odds in your favor.

- Select Internet-friendly pricing More than 80% of home buyers begin their real estate searches online. 
Most real estate sites filter the prices in $25,000 to $50,000 increments. While a creative price of $555,777 
may grab attention, buyers who set their search maximum filter at $550,000 will exclude it. Additionally, 
prices ending in 000 (such as $500,000) tend to sell at a larger discount than homes ending in 500 (such as 
$499,500).

- Price it right Buyers today are looking for a bargain. The only thing that matters is what a buyer is willing 
to pay. If a home is priced below the competition, you could receive multiple offers that will drive up the 
price to full market value.

- Occupy or stage your home The Raines Group has a professional home stager who will make 
suggestions so your home appeals to more buyers. If your home is presented in the best possible way, it will 
attract more positive attention and a higher price. A 2007 HomeGain Survey of 2,000 real estate agents 
nationwide found that the average return from using a professional home stager is 343%.

Call the #1 Real Estate team in Ohio and the team ranked 75th in the nation by the Wall Street Journal and 
LORE magazine! Whether you are buying or selling a home, put our team to work for you.
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The accuracy of information in this report is dependent on aforementioned MLS system(s) for time periods specified, and cannot be guaranteed.  Some listings may have been marketed 
previously under a different listing agreement (these are not reflected in Days on Market).  This report is a useful source for estimating property values, particularly when taking into account 

items such as location, property/lot size, architectural style and property condition.  Report is protected by U.S. Patent #7,076,448 by RSP-USA, Inc.  For a professional market analysis, 
please call Sandy Raines and Ron Cadieux.
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